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MARY KAY

SKIN CARE:

Your Ticket to Happy -
Customers and the
Year of Your Dreams!

Inside: Find out how Independent Future
Executive Senior Sales Director Belle Martin
achieved the life of her dreams one step,

one goal at a time.

l s THE YEAR OF YOUR DREAMS

DETAILS ON BACK COVE




June

~ecognition

Congratulations to the winners

Monthly
Commissions And
Bonuses

EMERALD

Gloria Mayfield Banks

1. Gloria Mayfield Banks**................ $97,063
2. PG Tl ™ . iiciinnnisizin. 48197

8. Anita Tripp Brewton* ... 27.919

12. Julianne Nagle®™...........ceiciiiiia 24,646
13 Sonia Bonill........cuicsiiimemisiiinic 2312
14. Ada Garcia-Herrera®..........coremicennas 23,832
15. Auri Hatheway.............coouemusrccsrminsnss 23,484
16. Pam Klickna-Powell.........cooviinnnnes 21,839
1 Panehs Tl i 2 B S 1S

2{} Kym A Walker® .o 19,075
1. Crpatte ML BIBS .o 18,994
e NN FUOMCE o miis s i 18,934
23. Rosibel Shabhin™.........cciiciicinininiones. 18,066
24, Joanne R. Bertalan® ..........c.cnicinniannn 17,330
A 17,261
26. Errstr Ann Millard..........co i 17,201

33 I'-Ian{:_,rhhﬂarl-lumn ............................. 14,932

4{} Gina FIII‘.thEI‘UITH]lEl ......................... 11,699
41, Sue Wallace... s TS
42, Enj;.'Tmn‘IE it TR

8 applause october 2016

Listed are NSD commissions/bonuses earmned on the wholesale production of first-, second- , and third-line offspring
units; Top 10 fourth-line and beyond; Elite Executive NSD commissions; NSD commissions on personal units; NSD
bonuses for NSD offspring and offspring from personal units for June 2016, NSD Area Leadership Development
bonuses and NSD commissions earned on all foreign countries for May 2016 plus the following which do not count
toward NSD ranking; Sales Director commissions, Personal Team Commissions and NSD contest bonuses. Cars,
prizes, etc. are not included in these amounts.

DIAMOND | RUBY | SAPPHIRE

1. Carol Anton™* ................cccocvirene... $$70,311

2. Cindy A. Williams" ... 42,242

4. Stacy |. James™...........ccniierisensine. 38,491

5. Karlee Isenhart’ ..., .32,843

6. Linda C. Toupin _.........c.ccoooinnannns . 32,592

T.Amball Roche® o O HLS

B. Gloria Baez"... 2515?1] El Iﬁmharhﬁ E:mahntl ........................... 26,714

9. Jan L Thetford... RS e Y i 9. Cyndes Gress” ..o, 26,696
1[! Er].!.:lalejanmﬁq sasiaiins e 2nd 10. Davanne D. Moul® ... 26,167
1. Dot A Bt ccnsianmininsa 25000 1. Mary Estupinan® .. ................25[13? VR DR e g 25,981
12. Connie A. KIESON® ........coooiniinnnininninin 23,311 12. Julie Hmhshanh 24293 | 12 Kisin Myers™...........coimnimaing 24,123
13. Yvonne S. Lemmon ..o P R R R T A—— . L | M b TR O 22,859
14 Kay B ENIUML.coooneecicccienas 23055 | 14 Cathy Bill*.......oooviiiiiice. 23189 14, Scarlett SImpson” ..o 20,739
10 KRy SIRUD.....oocoieesimmnpanmsrmssimsapares 22566 | 15 Cindy Fox"........ccooviveiinniinrsiccninennn. 23,119 15, Pamela A. Fortenberry-Slate®................ 20,243
16. Leah Lavchian ..o 21877 16, Kim L MeClure ... 221,654 16 Morayma Rosas........oooeeieiccncecnnnn 20,161
17. Jeanie Martin... s 21,408 | 17, Brittany I{aps' SRR Remememeomnec 12 ot I T TR Sty 19,373
18. Shannon E..ﬁndrmlrs ........................... 21,024 | 18. Deb Pike... e MEHGE | I8 Bonduelo B Prelo® . s 19,333
18 S Pamibetie oo G Gl 20485 |19 h.hthBs. et 19654 | 19 Alma Orostiela. ol 18,762
20. Susan M. Hohiman® ... 19,789  20. Candace Lal_rﬂt Garls:m s 19,606 | 20, Diane L Mentiply ..., 18,327
21. Rebbecca Evans® ... 19,103 21.La|aF.!I.Id{ﬂmrar.................................191239 21. Somer Fortenberry ... 18,159
22 Lymea B TaIB........oonivinsisinsivsnisinsinin 18,749 | 22, Amig N. Gamboian ... 18,972 | 22, LIPA DIAZ .......c.conininscniieasianasinss 17,680
23 P ROBRY ..o 18,475 | 23. Cecilia C. James ... IOPRPTRORTII | 1 . § ok SO T ittt 16,350
24, DV SUMPIBN ....c.ocinsisinsinasisiniisiasas 17,755 | 24, Kate DeBlander... — s S v A 16,200
25. Lynne G. Holliday..............cc.cccooneeecnnees 16,934 | 25 Mima Mejia de Sa‘r:l'laz cevenneeenaees 10,989 25, Debra M. Wehrer..........coicniines 16,197
26. Heidi Goelzer .........ccoonnesemsvnnenene 16,416 | 26, Juanita GUAIng...........ccoccinrenssnennans 17,890 | 26. Valerie J. Bagnol'.........covvoiecnensnnnnnn 16,052
AR B R A e PR AT ARG 16,357 | 27. BrendaSegal"...........ococoniiiiiinnnnn 17,266 | 27. Ruth L Pvarhart ... 15,984
28. Shelly Gladstein ... 15945 | 28 Annaka Krafka ... 15,856 | 28, Heather A Carson ... 15,966
29. Roxanne Mclnroa ... 15,631 29. Patty J. Obson.........oooeciiien.. 15496 | 29 laRonda L Daigle................oo 15,857
0. Shawgn LBt cssananags 14,378 | 30. Vinginia 5. Rocha..........ccocicia.. 13948 | 30. Lomaine B. Newton... ..., 14,897
I Teni Sehaler..ccusnauannunea 18,729 | 31 Bimsheth Mima” ..oovnninnana 13816 | . DaaHee.. oo nnnnss 14,610
32. Gay Hope Supar' .................................. 13,657 | 32. Tammy A Vavala..........cccociinnineenn. 13,850 32, Dawn Otten-Sweeney .........c.cooinncees 14,095
3 Micda Jo Raih s 13425 | 33. Lynda Jackeon® .. 13,708 | 33 Bvaling Chidmz.........oocninmsinmaiinanini 13,934
T T 13,360 | 34 Lily Gauthraau ...........ocoicisinaninn. 13,4000 | 34, Cathy E. LitHejohn ..........o.coiiiniiinnnias 13,757
35. Kaye IN00MS .......cconrnesimmasunssmsmasssmsasuses 12,547 | 35. Donna B. Medsell ..........coovvcveiinennn. 13,320 | 36, Maribel Barajas...........cooeercnnsescsancens 13,675
36. Robin Rowland...........ccooococvnnneaneee, 12,162 36, Tammy BOmage.........c.coccevevercnnieenes 213,304 | 36. Phyllis Pottinger®.........ooiiinnnns 13,526
37. Karen B. Ford........cccoocicinnnnnnne. 12,1321 37, Michelle L. Sudeth® ... 13,21 37. Magdalena Nevarez” ............ccoeenene. 13,232
38. Marixa Gonzalez................c.oonieicne 11,842 | 38. Gona Rae Gass .......ccciiienicnninenn. 13,166 | 38, Sybvia Kalicak...........coooiiiiiicini, 13,067
39. Rosa Carmen Femandez.............cccccc... 11,586 | 39. Carmen Hermandez® ... 12936 | 39, Judie Weaver ..., 12,892
A Joy L Bredt o 11,560 | 40. Kathy Rodgers-Smith..................... 12,588 40, Alejandra Zurita ..., 12,276
41. Dorothy D. Boyd.......ccociiciviininiininnn 11,639 | 41, Shemil L Steinman..........ocinnn. 12,6886 | 41, Jeanie M. Tamborello ... 12,240
42, Rosa Bonilla® ........ccinnnnnea 11,287 | 42. Bea Milslagle ... 12,511 [l o e e P 11,938
43. Margaret M. Bartsch ..o 10,868 | 43. Ju Anne Bames............ccnmina: 12,147 | 43 Kiista Wamer........ccinimins 11,563
A4 Py PURENML .. cccasisinsissisisinsiianas 10,719 | 44._Esther Whiteleather ... 12027 1 44, Tina HulSIman............occoeeinionsssinsiamsnssies 11,449
45. Sandra Chamiomo............omsimeisans 10,417 | 45 Sherry A Alexander............cocoeniveene. 10,452 45 Kelly McCarmoll............oooieiiiiiiinnns 11,300




These Independent National Sales Directors, Independent Sales Directors and
Independent Beauty Consultants achieved the highest commissions/bonuses or
production or had the most new team or unit members in their Seminar areas in June
June/Junio 2016 2016./Estas Directoras Nacionales de Ventas Independientes, Directoras de Ventas
Independientes y Consultoras de Belleza Independientes lograron las comisiones,
gratificaciones o la produccién mas altas o tuvieron el mayor nimero de nuevas
integrantes de equipo o integrantes de unidad en sus areas de Seminario en junio
de 2016.

Mary Kay Angels/Angeles Mary Kay

Top Sales Director — Personal Sales/

Top National Sales Directors — Commissions and - Primera Directora de Ventas: Ventas Personales
DIAMOMND/DIAMANTE — Kristen Spiker, Go-GMB AMBA..........c..coumisvessscsnssnscssssseonssnienss 525,859
- RUBY/RUBI — Heather Daniel-Kent, J. TRBUOMT ATBa.................cccoorverercomemmsescesseseevesesssenenns $30,455
. SAPPHIRE/ZAFIRO — Debbie Weld, 0. MOUTATB ........o.oveeeeeeeee oo eveeme e seneenns 526,816

Top Beauty Consultant — Personal Sales/
: Primera Consultora de Belleza: Ventas Personales

EMERALD/ESMERALDA — Gretchen Lundeen, L. Berglund Unit, Go-Give Area................... $12,942
Kathy Helou DIAMOMND/DIAMANTE —Dayna Erickson, L. Boulton Unit, M. Diem Area..........cco oo 317,320
$69,739 ~ BUBY/RUBI — Nouraldin Abukatta, C. James Unit, C. James Area... i R e
e . SAPPHIRE/ZAFIRO —Pamela Huss, M. Elliott Unit, P. Fortenberry-State Area.... e $20,753
Top Unit — Estimated Retail Production/ Top Team Builder/Primera Impulsora de Equipo
Primera Unidad — Produccion estimada al menudeo ow Team Members/Nuevas | 26 de equij
EMERALDYESMERALDA — Grace Snively, J. Cruse-Vninios Area..........coeviiciciinienn. $131,978 - EMERALD/ESMERALDA — Sales Director Maylin Garcia Ventura, A. Garcia-Herrera Area.............. 13
DIAMOMND/DIAMANTE — Sherrie Purvis, L Tale Aréa............cccccveveccicccicicciciccciceiennn 127,111 DIAMOND/DIAMANTE — Sales Director Lacy Nickelson, P ROSSAMBa...........ccoieiciiivcicniniinns 23
RUBY/RUBI — Heather Daniel-Kent, J. THEHOM AMBA..............coovveeeeeeereseeeeressesneeesseeenneeen $185,658  RUBY/RUBI — Anylda Marte, E. Santos Unit, Go-Give Area.... eeeerens st eessssssesssssnees 21
SAPPHIRE/ZAFIRO — Marie Viaminck, Go-GIVE AMBa........c..cccccovcveiciiicciiaienncinieniiceennn. $142,212 1 SAPPHIRE/ZAFIRO — Sales Director Blanca Hinojosa, Fﬁamﬁﬂz,-ﬂ.rﬂa .
TOD Uﬂlt BUIIdBI’S/ Independent Sales Directors with 20 or more new unit members for June 2016/
- - Directoras de Ventas Independientes con 20 o mas nuevas integrantes de unidad en
Primeras Impulsoras de Unidad junio de 2016,
June/Junio 2016
Sapphn‘efZaflm Melinda Jean Haynes ............c.c.ewcecrcene. 23 New Unit Members — Eno Inoyo .. evesiesesesees st 20 New Unit Members
Josefa Chacon.... o ag aea Linit Members Blanca Yasmin Hinojosa............c.ccoceccvennene. 23 New Unit Members Beth Thatmar Ma;r cevesneseansennennenes 20 New Unit Members
Kerri Leigh ng o Ma Unit Members Julie Brindell Sapp .........cccoevimiiiccniae.. 22 New Unit Members Beth Evans hlcﬂmm! eeeriensesreaneene 20 NEw Unit Members
Maria Elena c:nu_.rme cersieeessres s sesesneseneene 28 NEW Unit Members ~ Maria Derosiles Gonzalez............................. 20 New Unit Members
Marita W. Campbell............ccocorvereiereeneenneee. 24 New Unit Members  Jen Yvonne Huston ............................ 20 New Uinit Members

New NSD Debuts/Debutes de nuevas DNVs Meet Your NSDs/
ot Conoce a tus DNVs

New Independent National Sales Directors debut June 1, 2016./Debutes de nuevas Be sure to Visit the Mary Kay inTouch® website for inspiring
Directoras Nacionales de Ventas Independientes del 1 de junio de 2016. success stories about Mary Kay Independent National Sales Directors.

Click “Meet Your NSDs"” at the bottom of the home page. You can
search for NSD stories by name, city, state, Seminar or even former
occupation. Why not share their stories with potential team members?/
Asegurate de visitar el sitio electronico Mary Kay InTouch® para leer
inspiradoras historias de eéxito de las Directoras Nacionales de Ventas
Mary Kay Independientes. Haz clic en el enlace “Conoce a tus DNVs"
en la parte inferior de la pagina principal. Puedes buscar las historias
de DNVs por nombre, ciudad, estado, Seminario o por ocupacion
anterior. ;Por qué no compartir sus historias con integrantes de equipo
potenciales?

rooiouse S outstanding



Sapphire/ Zafiro

Congratulations to the winners/Felicidades a las ganadoras

New Debuts/
Debutes

April/Abril 2016

Viridiana Gutierrez Cristina Hernandez Maria D. Vera
Rogers, Ark. Chicago Junction, Texas
L. Garcia Unit ¥. Hermandez Unit R. Meza-Sanchez Unit

Mot pictured:/Sin foto: Dulce Maria Arechiga, San Fernando, Calif., B. Zapata Unit; Connie Bowen, Medford, Okla., 5. Hudson Unit; Geraldina Caceres,
Taylorsville, Utah, G. Rivero Unit; Mindy Ann Cremont, Largo, Fla., R. Everhart Unif; Yadira Deleon, Chicago, B. Corral Unit; Jamie C. Fritsch, Johnson City, Tenn.,
B. Howerton-Adams Unif; Juana Galindo, Chilton, Wis., E. Lopez Unit; Lauren Gentry, Brownsburg, Ind., M. Hormung Unit; Allison Lea Hall, Calhoun, Ga., C. Mitchell
Unit; Liliana Hernandez, Chicago, B. Corral Unit; Lisa Kee, 5t. Louis, Mo., J. Schuliz Unit; Scarlette Langley, Chocowinity, N.C., B. May Unit; Christie Moody, Bryson
City, N.C., M. Fox Unit; Joelle Nwoke, Reading, Pa., T. Hackett Unit; Micaela Ochoa, Mesa, Ariz., P Roman Unit; Chelsey Reynolds, Medway, Mass., J. Scola Unit;
Blanca Mylady Rosales, Newburgh, N.Y., M. Grados Unit; Benita L. Sharpe, McKinney, Texas, 5. Finch Unit; Andrea Weaver, Waycross, Ga., G. Carfer Unit; Pauline
D. Williams, Brooklyn, N.Y., G. Nicholas Unit; Ashiey Wright, Brooklyn, N.Y., M. Bacchus Unit.

Triple Crown/
Triple Corona
June/Junio 2015
A Mot picturedy/Sin foto: Rita Janeth Cobos Rosas, Denver, M. Rosas Area.
Michelle Canfield Estela Gomez Sandra Zuniga
Sacramento, Calif. Chicago Glendale Heights, Il
C. Jackson Area B. Corral Area L. Diaz Area

Dean'’s List/

Lista del Decano
June/Junio 2015

"4
Stephanie Hope Blake Heather Louise Castro
Boynton Beach, Fla. Visalia, Calif. Avoca, Ind.
Emerald Go Give Area L. Carta Area G. Super Area
Emerald Seminar Ruby Seminar Diamond Seminar

Tana Marie Tidd

Honors Society/
Sociedad de

Honor

June/Junio 2015 Mot pictured:/Sin foto: Rita Janeth Cobos Rosas, Denver, M. Rosas Area.

Michelle Canfield Estela Gomez Jamie Medlock mm
Sacramento, Calf. Chicago Norfolk,Va.  Glendale Heights, Il
C. Jackson Area B.ComalArea  Sapphire GoGiveArea L DiazArea

Fabulous 50s/
Fabulosos 50
December/Diciembre 2015

Natalie Cargile Ingrid Thomas
Midland, Texas Marietta, Ga.
Sapphire Go Give Area  Sapphire Go Give Area
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On the Move/
En Accion

April/Abril 2016

Dulce Maria Arechiga Juana Galindo Allison Lea Hall Scarlette Langley Joelle Nwoke Chelsey Reynolds
Jamie C. Fritsch
Laura A. Aguilar Cathy L. Caughron Anna Handey Jatina G. Lowery Michelle obinson Madison M. Tyson
Manuela Aguilera Kait Cemeich Amanda Henry Nichole C. Martinez imelda Sainz Becky Viandenhoek
Eva Alvarez Carrie Chudzikiewicz Uby Hernandez Carla McClure Maria E. Salgado Chelsea E. Vereen
New Team Sonia Appel Susan A. Conklin Matalie C. Hogeboom Autumn M. Mitchell Vanessa Sanchez Jeanette A. Wells
| eaders/ Fanny 0. Bernabe Gail S. Copeland Denise Halloway Kim Moran Maria Soriano Maria I. Zarazua-Juarez
Sharon F. Bhavsar Mirma Cupida Mischelle Houser Shani Motzon Ashley N. Stephan
’ Erica M. Bridgeman Jessica E. Dixon Pamela C. Huss Stacy Naah Sharon K. Stevenson
Nuevas Lideres Amy Brigfl;.;{IEI Mayra Escobar Karen B. Ivey nﬁ Parez Rrenda | Strauss
de EC{UiDO Laury Brown Gorzalez Bertha A. Esquivel Brittney L. Jolly Gloria Prieto Nely Suarez
llda Calixtro Camila Ghio Courtney L. Kemp Imelda Ramirez Jennifer Thayer
June/Junio 2016 Angela Carter Patricia Gonzales Amy 5. Kromer Cheryl D. Ray-Jones Natalie A. Thomas
Vanessa Castillo Miriam 6. Guerrero Lirio I. Landeros Elena Maria M. Reeves Pascuala Trujillo
Consultants/Consultoras Monica Regalado Jodi E. Bland* Roxanne C. Falconer* Fermina Macario-Campos® Jessica Elizabeth Sanders™
Grand Tarra Lynn Allen Angelica Revolorio* Autumn Renee Braun Sarah Cox Fraser Natalie Carlson Marignoni~~ Tara Elizabeth Sargent
. Moriica Alvarez Flares Ronna Sue Stubbs+ Brooke Anne Bright Jamie C. Fritsch Tamiko Annette McCormack® vy Senanu®
Achievers/ Maria Sandra Bello Pat A. Thompson Martha R, Briseno' Teresa Fuqua Liuzza Glenda 6. McCravey” Sharon Smil
Heather Thomas Bums+ Barbara Ann VanCattenburch  Maria L. Bustos® Juana Galindo fleana Melgarejo® Cindy Solarek
Gran Ganadoras Irma Caideron Jo Lynn Vereen Becky Dawn Camin* Ana Karina Garitay Dale E. Memmelaar Shirley A. Talley
e oy Crysta G. Call Carolyn R. Williams Galloway+  Kasay Dawn Campbell Tammy M. Gasperson Brielle Quincy Menegazzi  Melanie . VandenBerg®
ca“ﬁg;‘gaam Magali Chepetia+ Crystal Mollee Zinn® Gina T. Carr* Jan L Gensel-Bates” Raxie Meyer" Sarah Jane Vander! eest*
junio 2016 Alba Cecilia Coria W Ana Maria Carmeon Januefine Yiomara Gorzalez — Mindy Jo Mikesic Roxy Wade* _
Maria E. Evangelista-Gonzalez Linda J. Chambers Lisa Gonzaler* Eamestine Nash-Mabley Cindy Watkins
Carolina Faloon De Villegas™  Tracey Aden Michelle Elaine Correll Lorine Grayer* Gloria Nordmeyer* Lori Whitnell*
Melissa Gates Mo A Brenda L. Davis Sara Rider Green** Rose L. Paige” Lisa Wiggs McMinn
Keri Lynn Hamilton Bt £ pekeiiin Josafina Delgado® Sandy S. Harrison® Joyce Phillips Janelle Renee Witmer
lsabel Hercules Janat Anderson-Kiel*™ Maria Delgado Rosalinda Hernandez-Caussor  Kym Kathy Philips® Dea Xhama
Opal Sannette Hil Justine Armes Wenzel Anna Drury Margaret A. Hill* Renee Ruth Pierce” * Denotes requalified driver/
Amber Nicole Keller Cynthia Ame Lori Dyer Kathy Jo Hoover* Karen E. Rapp __ Denoa conductora recalficars.
Anne Lepeltier Brandy L. Augustine Ronda Jane Eickholt Laurie Ann Johnson* Pamela A. Rawfins Glover Y
Titfany Michelle Luffman Flsa Avelar Linda L Enden Susan Lee® Agril Lynn Rayder i I'ﬁimn .
Rarhara Quaintance Maria Avila Huerta Penny Enders Wendy Marie Lemacks Sandra Reddish que calificd an abril,
Mathewson** Maria G. Avila-Marrufo® Kelly Lynn Ema* Mayra Leos Ruth Eunice Rodas De " Denotes May qualifier/Denata
Phytlis P, Mathis Alicia Jean Barkston* Lu Flena Escudero® Tricia Ann Lera Cifuentes que cafficd en mayn.
Kelly Naderi Sherrian Beagle™ Janeen Lynne Fuler* Jael Loper™* Norma Rogel*
New Team Members/Nuevas integrantes de equipo  Camila Ghio, L. DRz Unit ... i 8 Antonia Recendiz, K. Sandoval Unit ............ococ e B
Nichole Alsey, C. Ramirez Unit...............c.cccccecvececccvcsnn 6 Claudia Gomez, A Korb Uit .........ooooooooooooscooenonnecn 5  Melissa Roberts, B. McCoy Unit...................cccoccoocinniciss B
Maria Blythe, K. Perkins Unit.............ccooocccoccocoicinis 6 Patfricia Gonzales, L. Lane Unit..............oooooooorooeerro..c 5  Maria Salgado, Y. TOrmes Unit.............ccccuumsinmssenisniasss B
First Gold Amy Briggs, . Davis Uit ..........ccoo.oovsocomse. 5 Hortencia Hemandez, M. Coyote Unit.................. 9 Roxana Sanchez, L Ramirez Unit....................5
- Victoria Cadena, J. Chacon Unit .............cccoccocoocccnene @ Denise Holloway, K. Boss UNit .o..cc.oooooocooeoeeereeeee 5 Lisa Scola, J. SC0M Unit....ccccccccvvenscsssccssonisenssscsssiin B
Medal/Primera Vanessa Castillo, |. Serrano Unit...................coo... 5 Sales DirectTgmrmayl-hﬂa ........................................ 8  Maria Soriano, N. Waltman Unit..................ccoc.ccoecrecreer. 5
Medalla de Oro Kait Cerngich, J. Huston Unit.............oocoooceeeevceeevcvone 6 Couriney Kemp, M. Dailey Unit...........ooooocoveerreecreecriceee 8  Penny Spaur, M. Dailey Unit ............ocooneececicenseecsassinss 5
- Sales Director Linda Chambers ..................cc....... 5 Francis Leyva, L. ANGrado Unit............oococooocoooreoeoooeene. 5  Ashley Stephan, A Potter URit.................ccccooeeverceenrcnss 5
June/Junio 2016 CﬂfﬁEmMJSmIaUnnﬁ Kelsey Lofton, C. JeSSee UNit.............coooccoveorreccreecriasren 6 Nely Suarez, V. Reyes Unil............o..uoeciceosimisonssscnsiinass B
Geneen Cochran, E. Branco Unit ... e Jating Lowery, C. ARMER U .......coooooovecee e 5  Pascuala Trujillo, Y. Hemandez Unit........................co....... B
Olga Daley Harvey, A. Smith Unit .. .6 Jacquie Martinez, H. Comell Uni.................ocooocooecroueec 6  Madison Tyson, J. Rowe URit.............cccccooccoicnrniicnniienss B
Tammy Davis, J. NWOKE UNit..........ooooooooceeoacinnn 5 Maria Martingz, J. Chacon Unit ...............oecoeeeeveesseensen 12 Maribel Villagrana, €. Calabro Unit...............coooccossceuscicnes B
Jillian Earhart, B. Howerton-Adams Unit....................... 5 Nichole Martinez, E. Lovato-Morgan Unit ..................... 6  Tracy Williams, J. Sapp Unit..............ccococnmcnicccacnaces T
Sales Director Kay Eamhart .... eeneeresesreece B KT MOEER, J. MENURY URR .cceceeceeos s ssnnssoneions B
Maria Evangelista-Gonzalez, Iu'I M|Iar Lh‘llt e 8 LAUMA O, B. Algustine Unit........coveciiicciniccinssnnns 5
Judy Fabian, J. Davis Unit... oo’ NiGOIR PeTy, L. HUCKEIS UNt ..o B
Cassandra Gamblin, L Williams Unit .. ....5  Gregoria Ramirez, J. Chacon Unit................oeo.ee. 9
Maria Garcia, J. Holzbach Unit .. 5

Congratulations to the top 25 Independent Beauty Consultants and Independent Sales Directors in the Sapphire area earning 13 percent personal
team commissions. They placed a personal minimum $600 wholesale Section 1 order and had at least five personal team members each place a
minimum of $225 in wholesale orders during June./Felicitaciones a las primeras 25 Consultoras de Belleza Independientes y Directoras de Ventas
Independientes en el drea Zafiro que ganaron las comisiones del 13% por equipo personal. Estas hicieron un pedido personal minimo de $600 de
la seccion 1 al mayoreo y tuvieron por lo menos cinco integrantes de equipo personal que hicieron cada una pedidos por un minimo de $225 al
mayoreo en junio.

13% Club/
Club del 13%

June/Junio 2016

Sales Director Marie Viaminck.............c...cccooceeee.. 54,340 Maria L. Martinez, J. Chacon Unit.................coc........ 2,137 Nelly Yolanda Fuentes, R. Alarado Unit......................1,943

Sales Director Michele Martella Armes . 3,511 Sales Director Jennifer Jean McNulty .......................2,098  Sales Director Meilian Flanagan.............connnien 1,927
Sales Director Jessica Scola... w3y 123 Nancy Garcia, V. Reyes Unit ... 2,078 Sales Director Marcela Slerma............cooccenccnnicnnn 1,916
Sales Director Marita W. [:ElrIIpl:I-EIL s 2,008 Salkes Director Evia Villalba ... 2,065 Sales Director Nocona L. KOBNIG .......cceevnnnnsnnisenns 1,908
Sales Director Blanca Yasmin I-iru:unsa ...................... 2,743 Sales Director Kimberey Victor ... 2,062 Sales Director Carmen Buford Jones..........ccceee. 1,895
Sales Director Angela P. LaFrance.................cceecvee.... 2,546 Sales Director Erika Duke Hulm...........ccoooiieeeee. 2,029 - Sales Director Melinda Jean Haynes..........................1,885

Sales Director Chelsea Cooley Altman ...................1,995
Sales Director Amy J. Bowman ... 1,891
Sales Director Nikki Renge Hopkin........................1,061

wooiase 11 FABUIOUS

Sales Director Vicki Piccirill 2,235
Sales Director Belle L. Martin...........ciniiiininnnn, 222
Sales Director Angela Denise Borino...........c.coiinne 2,139

Sales Director Tinia W. Campbell...............ccc........... 1,884



Sapphire/Zafiro

Achievement Circle/

Circulo de Logros

June/Junio 2016

Marie VIAmiInCK........coocuemmisnsmensamssnes $142 212
Bebbie AWl ..o 139,231
W PG anaan 128,180
Maria Hena Coyote ...........ccoeiicienns 105,447
S0seta CROCON .o 94,163
Michele Martella Armes........cccovoieeenenne, 93,422
Jessica Holzbach ....ococcveeveeceiriice s, 90,612
Randi SIEVENS.....cc e essinsinnnns 88,652
Carol Lee JORNSOoN ..o svaniiinees 86,550
JENeal - e e 85,362
Julie Brindell Sapp ... 84,902
BERa Powellcoinrmnnrma! 82,387
Jerene AR . s s 78,473
Petie L. HUFfMAaN .........oeeieneeneiememnnenns 71,733
Abby Louis Johnson...........ceeceieeennnien, 77,335
Kemi Leigh RoSS......cccocviiiiimacomsicinnens 76,177
Reyna Victoria Alvarado ... 74,936
Lafreda D. Wiliams .........ccooeeiimevnen 12 467
Sarah C. Godfrey............oiniiiinnn, 68,817
Melinda Jean Haynes...........ccccoveeeneee, 68,791
Bonnie Crummin........eeieeeeeiem s 66,474
Moleda G. Dailey..........cccoveiiiiciicnnnnnnn, 66,236
Jessica SCola.......occoviiei e 64,961
e Bamside ..ot 64,497
Judith B Botlon .o 64,416

Commission Circle/
Circulo de Comisiones

June/Junio 2016

Debbie A Weld................................... 19,126
Michele Martella Armes..................... 17,046
Julie Brindell Sapp.............cccoveevvnncns 15,443
MaritaW. Campbell........................... 15,010
Maria Elena Coyote....................ccco...... 14,805
Kerri Leigh RoSS ... 14,108
Abby Louis Johnson..................cccocec... 13,203
Jessica Holzbach...................ccooevevee 13,109
Erika Duke Hulm..................c.coocoevneen 13,029
AR . s s 12,854
Reyna VictoriaAlvarado ....................... 12,793
Lafreda D. Williams...................cco....... 12,497
Randi Stevens.................cccocvniiiniannanis 12,422
Jennifer Jean McNulty....................... 12,231
JessicaScola..............oooooeiiiiiiiinn 12,181
KeitaPowell ................ocooooiiiiiin 11,784
Blanca Yasmin Hinojosa........................ 11,663
ERONG Lo ovimnmininintisianis 11,660
Kimberly Michelle Perkins ................... 11,605
Carol Lee Johnson ....................cccoveece 11,575
Beth Thatcher May...................cccveveeee 11,479
Angela P. LaFrance ................cc.cccoeve.. 11,158

Ranking of the top 100 Independent Sales Directors in the Sapphire area based on their June 2016 estimated unit retail
production./Clasificacion de las primeras 100 Directoras de \Ventas Independientes en el area Zafiro segun su produccion de
unidad estimada al menudeo de junio de 2016.

B LR |.conmvininsissssssssommssmviiin B3, 719 VIINIE BEYES ... siansissmmsmsssmminii 93,286 Sarah Louise Neal...........cc.cccovviiiinnnnns 47,753
Marni McKenna Hendricks..........c.covee. 63,698 Courtney Ham Young.......c.ccconimiinniananns S I T R 47,741
Chiistine M. Jessee....... i 62,581 Nocona L. Koenig.........ccciceeiiinsinnnniniis 02842  Lovie Ford Ryom ....c...ccoiimnanaii 47,698
Beth Thatcher May................cciiiien, 62007 PamelaBrown.........aannai 92,098 Cammen Buford Jones.............ccceviennee 47,683
Jennier G- Bowse & B0 131 -JoliA Dockery. oooaiinaanii 1691 Linda L Cuilin:occcnnniuuins 47,568
SEAN0 PUMe. .. i 99,010 Jeanette M. Thompson..............ccceeeee, 91,662 Pauling White...............o. it i 47,502
Chelsea Cooley Alman..........ccccceerene, 08,088 Casee Hlaine Harwell.............cccccocevienen 91,265 Jodi L. Feller.......coooveeincciiniiciiiiiiannnns 47,208
Doris M. Quackenbush ..........c.ccciininnn, 27,637 Casie Hembree..........occociceicrininiiciniinnn, 91,126 Gloria Stakemiller ...........ccoocviiiiiiennnn 47,065
Kimberly Michelle Perkins..............c....... 57,033 Candace Nicole Holte ............c.ccccoveennn 51,027  Jen Yvonne HUston ...........ccocceviiinnnans 47,029
SANJUENE S08T. ... o s i 56,915 Stephanie Lynne Lenard..............c.... 50,948 CeliaE.Estrada.............c.cciiciiniinncns 46,937
B8 T R AL A 96,882 Sy BOO0S i L d 1T DOres Kelley nnnannnnnna 46,825
Sty O B 56,843 Donna Stephano..................e, 50,689 Maria Isabel Martinez..............coceeeun... 46,510
Marcela Siema ... 96,027 Mary Stuart Smith...........cc.cooeiiiennn, 90,498 Freda 5. Brattain..............ccccoieriiinnnin, 46,461
Ann W. Sherman.........ocvciininninnnn, 99,934 Michele Semper........cccoceiciinieiiniiennnns 00,068 Tommi Pleasure........c.cccoccevunrivcmierianians 46,414
Lady Ruth Brown .........cccocveeniiiniininnan, 95,750 Nannette G. Short ..........ccociciiiniiiiinnn, 49,855 Christina Tomi Ramirez..........ccoccovieenn 46,307
Andiela P LaFawe. ... comsscnimssmmiioin 95,481 Blanca Yasmin Hinojosa..............ccccenen, 49,845 Robin 5. Moody..........cccocceinniniieniiriennins 46,248
M G Miller ... 59,291 AngelaD. LaFemy ... 49638 Dawn Baron..........ciiinmimnn 46,154
TshE BWIOE  annnumnaminmia 99,128 Jeanette E. Beichle ... 49,463 Melissa Gulotta...............ccceviiiiiiiinnnns 46,109
Nikki Renee Hopkin ............ccccociinen, 24,673 Beth Evans McDowell........................... 49,134 Lorena P.Ramirez ..................ccccienis 45,904
Maria De la paz Corvera.............cccccvne. 04,416 Maria Claxton-Taylor ...............ccccoeeeie, 49,118 HEva Obregon............ccciciiiniiiinnicinenaias 45,765
RUby GaIMET ......coveeeiinieiimcemea s s eraes 04,270  Jennifer Jean McNulty...........cccccoceveenen 49,093 Michelle E. Bonner..........cccoeicviiiiannns 45,653
Belle L. Martin ..........ooceeciiicniiiniininnan, 04,087  Kimberley VICtor..........cociiiciininciciiinnn, 48,888 Nancy W. Pettaway..........cccccoonvniuiinnnnnn 45,443
Ay J. BOWIEN.......occconcomsscsmmsmmniinin: 93,900 Kristi M. Anderson...........c..cocviinivenninnen, 48,573 Suzanne Tripp-Black.............ccccoviurrernns 45,407
Ester Maria Barahona...............ccccccvee, 93,776 Jordan Helou Eicher .............ccoiiniinn 48,079 Carolyn Iris Nava.............cccocieiiinnnans 44948
Marita W. Campbell...............ccoininine 53,296 Hika DukeHulm ... 47 882 Anne €k Hamis. ... 44934

Independent Sales Directors who earned the top 100 commissions and bonuses in the Sapphire area in June 2016. Names in
bold print earned the maximum 13 percent Sales Director commission plus the maximum 13 percent personal recruit commission./
Las Directoras de Ventas Independientes que ganaron las Primeras 100 comisiones y gratificaciones en el area Zafiro en junio
de 2016. Los nombres en negrillas son quienes ganaron la comision maxima del 13 por ciento de Directoras de Ventas mas el
13 por ciento maximo de comision por reclutas personales.

MGG MBI, cciccicisisanicins 11,003 Kimberley Victor ...........oooooovooovvoeveee... 9,520 Evelyn Pirhalld .............oooooreereeerrerrereererene 8,533
Maria De la paz Corvera....................... 11,030 Stephanie B. BOWEN ............................. M - T —— 8,478
Lady Ruth Brown ...................oooooovoeo... 10072 ENMEVIAING: .o i g R L T — 8,466
Melinda Jean Haynes .................. 10,865 Brooke E. Bennett-Young....................... 9,100 Marni McKenna Hendricks ............... 8,453
Satarro PUrmell..........ooooooooooeeeoeeeeeree 10,827 Maria Isabel Martinez.......................... 9,059 Megan JOy ..o 8,453
Jerlene Vrana..................ooooooooooroeo 10,801 Maria Claxton-Taylor............................ 9,057 Laurieann Barclay................................. 8,419
Marcela Sierra.................ooooooooooo.o. 10,685 Peggy B.Sa000. ... ... roooororooroeereeeeereenen 9,036 Karla RaePlantan ............................ 8,381
Sanjuana Sosa..............cooooooovvvvvvroee. 10,633 MWR S 8,934 Miranda Bandemer............................ 8,366
Belle L Martin ..................ccooocccsisucin 10,621 TiniaW. Campbell .................oooooovvovee... 8,910 Jennifer G. BOUSE .........c..ocooovvrvvvevreeene 8,355
Petie L Huffman........................cc....... 10,520 Christing M. JESSEE ...........oooooovvvvvveree..e 8,857 Lynn Baer Roberts ............................... 8,355
Jeanette E. Beichle............................ 10,450 Ester Maria Barahona.......................... 8,826 TirzaLIanes ..., 8,310
Sarah Louise Neal....................oo....... 10,401 Michele SEmpPer.........ooooooroeooroeoeremeeeveene 8,786 Evelyn Mill ..o 8,309
Lorie Ford RYon.............ooooooovovooveroee 10,353 Tifany Dawn Lindeman .......................... 8,750 Jessica Marie Anderson ................... 8,298
Judith E. Cotton ..o 10,296 Sarah C. GOdfrey.......coooooverorooroorereoeereeeen 8,746 ReynaMNieto ..o, 8,255
Chris BUMSIHE .............cocorroeeerereerre 10,261 Nannette G.ShOr .......overeeereeerreen 8,740 Courtney HamYoung ......................... 8,237
Chelsea Cooley Attman ........................ 10,257 Kelly Ingland Brock................................ 8,693 Mary Stuart Smith ..............c.oo.o.oooooo..... 8,201
Bormle GO s QU7 EhR ODIOGON (oo 8,637 Nocona L. KOENig..............ocooovvoveeveec.. 8,199
Carmen Buford Jones...................... 9,903 Doris M. Quackenbush....................... 8,623 Casie HEmBIEE ..o..o.oooooooooeoeoeoeooeo 8,168
Beth Evans McDowell ....................... 9,814 Suzanne Tripp-BIack...........oooorooooveoveevee.. 8,623 Nikki Renee Hopkin ............................ 8,056
Trisha Taylor ..o 9,773 Syia BOGOS --.vovvvveeveeeeeeer oo 8,615 Linda L Quillin.............oooooooovoooeoen 8,051
FredaS. Brattain....................... 9,706 Carole Gantt ... 8,607 Virginia REYeS............ooooooovooooooo, 8,028
Moleda G. DAIIEY........oovvoveeveeceoceeeecrrreneen 9,702 Casee Elaine Harwell........................... 8,604 Christina Tomi Ramirez.......................... 8,004
o QBT TR CRITNOR: oot 8,573 Donna Stephano .....................c....... 7,975
AMY J. BOWMAN..................oococrnnnssrsen 0620 Dolores Keller ... i 8,562 Nedra RubyWhite................coooo.oooo...... 7,878
Pamela Brown ............................. 9,574 LorenaP. RAMir€z..............ooooooo.... 8,541 SUSaN C. DAVIS....o.oo.eoeeooereooeroeoeoreerennns 7,849

For complete qualifications, rules and regulations regarding the awards and achievements on pages 8 — 12, go to Mary Kay InTouch®./Para los requisitos, reglas y reglamentos completos sobre premios
y logros de las paginas 8 — 12, ve a Mary Kay InTouch®.

“WITHIN APPLALSE® MAGAZINE, YOU MAY PERIODICALLY FIND ARTICLES WHICH SUGGEST BUILDING YOUR BUSINESS THROUGH REFERRALS ANDYOR BY CONTACTING POTENTIAL GUESTS FOR UPCOMING SKIN CARE CLASSES OR OTHER EVENTS. PRIOR TO
CONTACTING SUCH INDIVIDUALS V1A TELEPHONE OR EMAIL, YOU SHOULD CONSIDER WHETHER SUCH COMMUNICATION IS CONSISTENT WITH STATE AND/OR FEDERAL "D0-NOT-CALL™ AND/OR "SPAM™ LAWS AND REGULATIONS. FOR MORE INFORMATION ON
THIS SUBJECT, YOU CAN GO TO THE MARY KAY INTOLICH™ WEBSITE AND CLICK ON "TAX AND LEGAL" IN THE DROP-DOWN MENU. WHEM IN DOUBT, MARY KAY INC. RECOMMENDS FACE-TO-FACE CONTACT AS THE BEST FORM OF COMMUMICATION, WHICH SHOULD
HELP YOU AVOID ANY ISSUES WITH THESE TYPES OF REGULATIONS/DENTRO DEL CONTENIDO DE LA REVISTA APLAUSOS™, PERIODICAMENTE PUEDES ENCONTRAR ARTICLRLOS QUE SUGIERAN EL DESARROLLO DE EQUIPO DE TU NEGOCIO A TRAVES DE LA
COMUNICACION CON PERSONAS RECOMENDADAS Y/0 CON INVITADAS POTENCIALES A TUS PROXIMAS CLASES DEL CUIDADO DE LA PIEL U OTROS EVENTOS. ANTES DE COMUNICARTE CON ESTAS PERSOMNAS POR Via TELEFONICA O CORREOQ ELECTRONICO,
DEBERAS CONSIDERAR S| ESTAS COMUNICACIONES ESTAN EN CONFORMIDAD CON LAS LEYES Y REGLAMENTACIONES ESTATALES Y/D FEDERALES RELACIONADAS CON LAS LLAMADAS TELEFONICAS O MENSAJES DE CORRED ELECTRONICO COMERCIALES
MO DESEADOS, CONOCIDAS EN NGLES COMO DO-NOT-CALL LAWS Y SPAM LAWS. PARA OBTENER MAS MNFORMACION SOBRE ESTE TEMA, PUEDES VISITAR EL SITIO ELECTRONICO MARY KAY INTOUCH®™ ¥ HACER CLIC EN EL ENLACE "IMPUESTOS Y ASUNTOS
LEGALES" EN EL MENLU DESPLEGABLE. EN CASO DE QUE SE PRESENTE CUALGUEER DUDA, MARY KAY INC. SIEMPRE RECOMIENDA EL CONTACTO CARA A CARA, LO CUAL PUEDE AYUDARTE A EVITAR PROBLEMAS CON ESTE TIPO DE REGLAMENTACIONES.

12 applause october 2016
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Congratulations to our October 2016 Go-Give® Award winners who best
exemplify the Golden Rule - helping others unselfishly and supporting
adoptees as much as unit members.

Nominate a well-deserving Independent Sales Director who displays
the Go-Give spirit for this prestigious honor today! Look for the online
nomination form on Mary Kay InTouch®. Click Recognition tab/
Seminar/Seminar Recognition/Go-Give Award®.

Cherisse Hixson

Diamond
Independent Sales Director

Began Mary Kay Business
September 1998

Sales Director Debut
April 2006

National Sales Director
Go-Give Area

Honors Circle of Honor; five-times
Sales Director Queen's Court of
Personal Sales; two-times Circle
of Achievement; two-times Double
otar Achievement

Personal Lives in Germantown,
Tenn. Husband, Matt: son, Drew

“| am motivated to help others
because others have poured
into me and shaped who | am
today. My thanks to the Mary Kay
culture, sisterhood and women
who have mentored me along
the way."

Independent Sales Director
Brooke Hilton of Jackson,
Tenn., says, “Cherisse took me in,
educated and encouraged me like
one of her own while | finished

up Sales Director-in-Qualification.
she teaches bounce-back

ability and changes the date,

not the goal!”

Jordan Twilley

Ruby
Independent Future Executive
Senior Sales Director

Began Mary Kay Business
February 2010

Sales Director Debut
February 2013
Offspring three first-line;
one second-line

National Sales Director
Tammy Vavala

Honors Star Consultant; two-times
Queen's Court of Sharing; Circle of
Achievement; Circle of Excellence;
Double Star Achievement

Personal Lives in Salisbury, Md.
Husband, Eric

“| am motivated to help others
because that's what we are called
to do! To watch a woman grow, gain
confidence and become financially
stable is what this incredible
opportunity is all about.”

Independent Senior Sales
Director Brittany Mitchell of
Virginia Beach, Va., says, “When
all of our guests canceled, Jordan
spent one-on-one time inspiring
and encouraging my sales Director-
in-Qualification. Jordan took the
time knowing she had a rainy three-
hour drive home.”

Pamela Brigante

Sapphire
Independent Future Executive
=enior Sales Director

Began Mary Kay Business
september 2011

Sales Director Debut
May 2012

Offspring three first-line

National Sales Director
Cyndee Gress

Honors Star Consultant: three-
times Sales Director Queen's
Court of Personal Sales: four-times

Queen’s Court of Sharing; three-
fimes Double Star Achievement

Personal Lives in Wharton, N.J.
Husband, John; son, Johnnie

“l am motivated to help others
because | can influence the lives
of women and future generations
fo realize their dreams and create
the life they are meant to live.”

Independent Senior National
Sales Director Cyndee Gress,
says, "Pam is deeply committed
fo Mary Kay Ash’s philosophies,
and anyone will tell you she
leaves them blessed and feeling
important. She helps women see
their beauty and abilities and has
a joyful way about her.”

applause 13

Joyce Recenello

Emerald

Independent Future Executive
senior Sales Director

Began Mary Kay Business
March 1991

sales Director Debut
February 1994
Offspring three first-line;
one second-line

National Sales Director
Go-Give Area

Honors Circle of Honor; Consultant
(Jueen’s Court of Personal Sales;
nine-times Sales Director Queen'’s
Court of Personal Sales; Queen’s
Court of Sharing; 17-times Circle
of Achievement; 10-times Double
otar Achievement

Personal Lives in Brandon, Fla.
o0n, Michael; daughter, Carol;
two grandchildren

“l am motivated to help others
because | have a strong desire for
them to experience the abundant
life that they've been given.”

Independent Beauty Consultant
Catherine Yarbrough Brower of
Brandon, Fla., says, "Knowing
that | am loved unconditionally by
this beautiful woman has had a
tremendous healing effect on my
heart and in my soul.”

GO-Qives



Smoky Eye With a b )
BI_UE HUE Limited-Editiont Mary Kay®

1 _ _ ] Runway Bold Eye Color Palette,
Share this holiday look with $05

your customers. Mary Kay*® Ultimate Mascara™,

EYES: Sweep Gold shade from limited- 515

edition' Mary Kay® Runway Bold Eye Color Mary Kay® Mineral Cheek Color,
Palette over entire eyelids up to cre 12

including the corners of the eyes. Apply Blue Mary Kay® Lip Liner, $12

to creases and along the lower lashlines, True Dimensions® Sheer

and blend Navy along the top lashlines, Lipstick, $18

outer corners and lower lashes to create TIP: When AL,
a ¥ S i) '}-" gL =l Al "!I.l' —

depth. Finish with two coats of Mary Kay®
e : Lo 3 makeup, add extra loose powder

Ultimate Mascara™.

under eyes. It catches any shadow

CHEEKS: Sweep Sunny Spice that falls. Once finished, brush loose
Mary Kay® Mineral Cheek Color across powder off the face.

apples of the cheeks.

LIPS: Line lips with Mary Kay® Lip Liner
in Light Nude, then follow with True
Dimensions® Sheer Lipstick in Subtly You.

KEIKO TAKAGI | SR Get COLOR CONFIDENT.
Mary Kay Global Makeup Artist . R | 4
DID YOU KNOW? Research shows two main struggles

“Blue shadow is versatile when g ' women have with color are selecting shades and applying them.
: | The Color Confident Program lets you offer your customers
VOU USe It as an accent. lo

simple solutions to both! Colar Confident is a step-by-step

Qf ve [his ook an every d‘ﬂy wist, ADESEEE & approach to make it easy to achieve beautiful results. Become
add it to just the lashlines.” CONSULTANT  an Advanced Color Consultant on Mary Kay InTouch®!

14 applause october 2016 All prices are suggested retail. "Available while supplies last



GET SET
FOR SALES.

Color Bundles to

Ready Set, $36
Part No. 10-089243

= Mary Kay® Foundation Primer Sunscreen
Broad Spectrum SPF 15*

w  Mary Kay® Makeup Finishing Spray
by Skindinavia

Brush On

Beautiful, $65

Part No. 10-089245

= Mary Kay® Brush
Collection

*  Mary Kay® Brush
Cleaner

Party ‘til Dawn, 569
Part No. 10-080368

=  Mary Kay® Foundation Primer Sunscreen
Broad Spectrum SPF 15*

= Mary Kay® Gel Eyeliner With
Expandable Brush Applicator in Jet Black

OFFER
A VIRTUAL
MAKEOVER.

You meet someone while you're
on the go - or she doesn't have
time to try a look. Show her how
amazing she'll look using the
Mary Kay® Virtual Makeover App!

1. Ask to take her picture or offer to
use one of the models with similar
features.

2. She can choose a trend, bridal or
everyday look, and even a hairstyle!

3. Send her look along with the product
list and a link to your Mary Kay®
Personal Web Site so she can order
from you.

Chances are you'll have a new customer
and sale! She can download the app and
try the different looks on her own time.

Take pics of your
guests at parties, and show them
different looks on your phone! It's a cool
way to play with color!

Download the Mary Kay® Virtual
Makeover App now.

= Lash Love® Waterproof Mascara in | ¥ black
= Mary Kay® Makeup Finishing Spray
by Skindinavia

Shine Busters, $22
Part No. 10-080373

®  Mary Kay® Translucent Loose Powder
= Beauty Blotters® Qil-Absorbing Tissues, pk./75

- ot D el i) | Gt

1 Mary Kay Inc. Is the
o iruiposiol I Official Beauty Sponsor

onkitas Abecrveras o cloosidads of Project Runway® Season 15

*Over-the-counter drug product
| ifetime® is a registered trademark of Lifetime Entertainment Services, LLC.
Project Runway® is a registered trademark of Fashion Cents LLC. applause 15

beginning Sept. 15.

You and your customers can make it a party every Thursday!
achedule a watch party to see the exclusive looks by Mary Kay
Global Makeup Ambassador Luis Casco. Then share a color
look to help you achieve the Year of Your Dreams!

Find how-to videos and other tools on Mary Kay InTouch®.

Watch for a special October episode celebrating you, an
Independent Beauty Consultant!




8 \va Dreams

Contest quarter: Sept. 16 - Dec. 15, 2016
STAR CONSULTANT PROGRAM

This quarter, reward yourself with a new bicycle
or Bose® headphones, just to name a few!
PRIZES AWAIT when you work your Mary Kay

business one step at a time.

Iwo Ways to Earn.
Your Points Add Up!

SELL.
Start with a minimum $1,800 in wholesale

oection 1 orders = 1,800 points.

@ TEAM-BUILD.

Fach qualified new personal team member
you add = 600 points. The higher the
points, the bigger the prizes!

Points Award!

POINTS AWARD
1800 Sapphire
2400 Ruby
3000 Diamond
3600 Emerald
4800+ Pearl

|
- | WANT IT, 'LL GET IT!

| I'VE GOT MY EYE ON THIS PRIZE:

Get all the details and a downloadable prize poster
under the “Contests” tab on Mary Kay InTouch®!

16 applause october 2016 Bose® is a registered trademark of Bose Corporation,




Mary Kay
Personal
Web Site

You pay $30* the first year,
$60 each following year.

Nothing replaces face-to-face
customer interaction, but an online
presence can complement your
customer service. Mary Kay has
everything you need for your online
business — even if you're not

You sign up, internet savvy.

we turn it on

and your Just set up your Mary Kay® Personal
customers Web Site (PWS) and ProPay® account,
shop! and you're ready to do business!

Mary Kay® Personal Web Site (PWS)

Let your customers shop 24/7 — even while you sleep.
® |ntroduce them to products they'll love.
® |nspire online purchases.
= (ffer free samples and gifts with purchases.
= Share an eCatalog and direct your customer back to your
PWS to purchase.
® A Consultant Locator on marykay.com helps customers find you.

@@ | have built a wide customer base by
marketing my Mary Kay*® Personal Web
Site. | offer free shipping and gifts with purchase,
and I'm consistently in contact with my

customers. They can depend on me to deliver

.

Independent Sales

Director
Sherry Bussiere no boundaries which has truly increased my

promptly thanks to the different delivery options.
Having a Mary Kay® Personal Web Site means
Orange City, Fla. audience reach and my sales. | can’t imagine
life without it! ®%

“Plus applicable sales tax

Facebook® is a registered trademark of Facebook, Inc. ProPay® is a registered trademark of ProPay USA, Inc.

Be Ready for
Holiday Shopping!
Consumers are
projected to spend
$27.7 billion ONLINE
for personal care items
this holiday season,
according to a report
by eMarketer.

MARY KAY

TIPS & TREWDS WK BARTIES BE A BEAUTY COMSULTANT NY MK POATAL OO

@ Susie Consultant
et AEe

FEnturEd Frodochs

gy Sy
Fopmile

PWS + Mary Kay® Social Publisher =
A POWERFUL PAIR

Put the power of social media to work for you! With
more than one billion active users, Facebook®

Is the perfect place to promote your Mary Kay business.
With Social Publisher, you will have engaging,

Mary Kay-created and approved content automatically
posted to your Mary Kay® Facebook® Business Page!
All you need is a Mary Kay*® Personal Web Site
and a Facebook® page for your Mary Kay
business.

PROPAY

Your ProPay® account lets you securely
process your customers’ credit and
debit cards immediately. And you get
immediate access to those funds so you

can place your customers' orders! That could mean
NO out-of-pocket cash from you!

Learn more and sign up
for all of these tools on
Mary Kay InTouch®.

e HUSINESSBOOSTER



APPLAUSE"

Helpful Numbers:
Mary Kay Consultant
Contact Center
800-272-9333
For questions regarding
Mary Kay® product orders,
Mary Kay InTouch® )
SO ' and yet | know that there are so many more lives
special events, product
information, etc. out there waliting for the touch of our hand. There is indeed
Automatod ‘room at the top’ for many, many more women.”
Information Line
800-454-1130 (24 hours)
| =N ) y ® Postmark cutoff for Independent Beauty Consultants to mail Commitment Forms to begin
| Independent Sales Director qualification this month.
®  (Online Independent Sales Director-in-Qualification Commitment Form available beginning
12:01 a.m. Central time.
_ Y =
L
< > B { Last day to submit online Independent Sales Director-in-Qualification Commitment
Form. Commitment Form available until midnight Central time.
. ﬁ““n-:_ = ® Holiday 2016 Preferred Customer Program™ customer mailing of
8 " The Look begins. (Allow 7-10 business days for delivery.)
ey ® QOrdering of the new Holiday 2016 promotional items available for
all Independent Beauty Consultants. A ”
f.;:f‘ :f:-. i Columbus Day observed. Postal holiday. i ’
b =
e .
i — Last day to enroll online for the Winter 2016 Preferred Customer Programs
mailing of The Look, including exclusive samples (while supplies last). .
&L Last day of the month for Independent Beauty Consultants to place
d & telephone orders.
= .:;-.'.-' il 4 ;-":.:" .
o 1 o 4 m | ast day to register/cancel registration or hotel reservations for
LL] e %8 Nov. 9-12 New Independent Sales Director Education by 5 p.m. Central time.
0 -~ — oy 8 Please note that hotel reservations canceled after today will be subject to
O _.,:f’* a one-night room charge plus tax.
IL_) | \ m | ast day of the month for Independent Beauty Consultants to place online orders.
o) ® | ast business day of the month. Orders and Independent Beauty Consultant Agreements
submitted by mail must be received today to count toward this month’s production.
N | = (nline Independent Beauty Consultant Agreements accepted until midnight Central time.

APPLAUSE®™ magaring is published in recognition of and as information for members of the Mary Kay Inc. independent confractor sales organization, Independent National Sales Directors ("National Sales Directors”), Independent Sales Direciors (“Sales
Directors”) and Independent Baauty Consultants (*Consultants”) in the United States, Puerio Rico, U.S. Virgin Islands and Guam by Mary Kay Inc., Daflas, Texas. ©@2016 Mary Kay Inc. Member: Direct Selling Association; Cosmetics, Toiletry and Fragrance
Associgtion. Mary Kay Inc., 16251 Dallas Parkway, P.O. Box 793045, Dallas, Texas 75379-9045, manykay com.

Your boerenoent ConTracTor Starus: As an independent confractor, you are nof an employee nor an agent of Mary Eay Inc. Throughout Applase™ magazine, you will receive guidance, suggestions and ideas regarding your Mary Kay business, yet you have
the freedom o choose your own hours and the business methods that work best for you. The Company retains no right of contral over you, except those terms of your Independent Beauty Consultant, Independent Sales Direcior and’or Independent Mafional
Sales Direcior Agreement{s) with the Company. You, in tum, have no power or authonty o incur any debt, oblsgation or liability, or fo make any representation or contract on behalf of the Company.



sam-building tools, videos and
tips plus, the new team-building
app on Mary Kay InTouch®!

Al LA AL Nor
e . - ..

Tip!
At team-building appointments, get to know her! As you
learn more, you can determine if the Mary Kay opportunity
Is something that would add value to her life. Ask questions
and listen. Through your conversations, you'll probably
discover her vision. You also may discover her natural
strengths, where she is in life, her personality and goals.

18 applause october 2016

This Can Be
the Year of
Your Dreams.

Set your goals, and stretch beyond what

you think is possible. Challenge yourself
to embrace your dreams and grow.

Are You Ready

to Build Your Team?

TAKE THIS QUIZ.

Dol have a goal and am | willing to do what it takes to achieve it?
__ Dol feel confident in my basic skills?

_ Dol work with integrity and follow through?

__ Can!live in my vision as an enthusiastic leader?

If you answered yes, then guess what? You're ready. Your Independent Sales
Director or mentor is waiting to bring out the champion in you. She sees your
potential and believes in your vision. Together, you can collaborate, see the
big picture and discover how you can reach and even surpass your goals.

Thought-Starters

What fears do | want to overcome?
What skills do | need to improve to get better results?

Where do | need support or encouragement?
What does the next chapter in your Mary Kay life look like?

You Can Have the
Year of Your Dreams!

1. Determine your “why." What motivates you in your Mary Kay business?
Set a goal and a plan to reach it. Set a time frame.

Focus on the basics: Book, Sell and Team-Build.

Choose someone you would love to have on your team.

Work with your coach to determine your strategy.

en P ofa N

Hemember to share the Mary Kay opportunity at your skin care classes.
Guests will experience wonderful Mary Kay® products, see your enthusiasm
and want to be part of the fun!



New Team-Building Flier!

vou can find this new te
Share with anyone you t

ding flier on Mary Kay inTouch®.
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Independent Future

Executive Senior

Sales Director

Nadine Huckabee-
taniey

Lake Worth, Fla.

'Tis the Season to Team-Build.

Now is a great time to grow your team!

1. Have the right mindset. You have an amazing opportunity to share.
So be bold, courageous and confident in your business, and share the

opportunity with others. This is what gets others excited to do what you do.

2. Cast a vision. At every party, cast the vision of how the Mary Kay
opportunity can make dreams come true. Invite your guests to start
dreaming again. What do they want? A little extra money? A new career?
You can have the key to their dreams.

3. Be the gift. Let the opportunity you offer be a gift to your customers.
This is a great time of year to start a business and earn that extra holiday
money while helping friends and family find the perfect gifts on their lists.
Plus, starting a new business NOW means they'll be running strong by
the new year.

NEW LOOK:

Love What You Do
Team-Building App

The Love What You Do! team-building app has been
updated with new images to complement the team-
building flier that’s available on Mary Kay Inlouch®.
This app is a fun and modern way to share the
Mary Kay® opportunity. Use it to:

= Easily navigate through the all that's great about
being an Independent Beauty Consultant.

® Be guided by talking points as you share beautiful
Images and videos.

® Link to the online Independent Beauty Consultant
Agreement when your potential team member is
ready to sign up!

FREE in any app store under “MK Digital

Showcase.”
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TRY IT.

UV It

Deluxe Minis and samples are a great way to
share products. Whether it’s a new customer or
a long-time fan, samples can lead to more sales.

VVny
Deluxe
\MIiNIS”

retallers who offer deluxe
samples with purchases.

Your can

You can create your own

or

and on the go.

Samples!

Fopular shades for every skin tone. Apply a
full color look or focus on eyes, cheeks or
lips. Available on Section 2 of the Consultant
order form or online on Mary Kay In Touch®.

Mary Kay® Mineral Cheek Color Samples:
They're back! In Strawberry Cream, Sunny Spice and
Golden Copper.

NEW FORMULA! Mary Kay*® Lip Liner
Samples: New formula in light nude, medium nude and
deep nude.

NEW! Mary Kay® Gel Semi-Matte Lipstick
Samples: One strip contains all eight new shades.

Mary Kay® Mineral Eye Color Samples:
15 gorgeous shades.

NouriShine Plus® Lip Gloss Samples:
Six beautiful shades.

True Dimensions® Lipstick Samples:
Eight popular shades.

Color Cards: Offer a complete customized color look
by eye color.

DELUXE MINIS AVAILABLE ON SECTION 2 AT INTRODUCTORY PRICES

1L

Fancy Nancy, Pink Luster,

TimeWise TimeWise®
Repair® Replenishing
Volu-Firm® Set, Serum +C*®,
$12 each $3 each
20 applause october 2016

NouriShine Plus®
Lip Gloss Set,
%5 each
Includes: Café au Lait,

Rock 'n’ Red, Sparkle
Berry, Stlver Moon
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Mary Kay*® Lash Love® TimeWise®
Qil-Free Mascara, Microdermabrasion
Eye Makeup $2 each Plus Set, $4 each
Remover, Includes: Refine and
$2 each Pore Minimizer

Independent
Sales Director

¥ Monica Goubeaux
. Versailles, Ohio

Saﬁ'lple Script

@® If a customer says she just wants

a mascara, | say, "You are so close to
getting a free gift! A $40 order qualifies
you for a gift with purchase! What else
can | get for you? How about an Qil-Free
Eye Makeup Remover and Eyeliner?

“Typically, they spend more to get the gift with
purchase.

“Here's an example. Darlene rarely spends more
than $40, and she recently placed a $30 order.

| told her about the gift with $40 and she
increased her order, so | gave her the limelVise®
Replenishing Serum+C*® Deluxe Mini! A couple
of days later, she called and ordered the serum.
Not only did | increase my sales in the first order,
but | have one of my loyal customers sold on a
new product. &

Independent
Sales Director
Marie Miller
Buffalo, Wyo.

Samples Sell

Marie uses Deluxe Minis and samples to
boost sales and build her customer base:
= | recently offered the Mary Kay® Oil-Free Eye
Makeup Remover Deluxe Mini to clients who
preordered the Lash Infensity® Mascara, and
| sold 46 mascaras!
® | put a Deluxe Mini in all of my orders of
$40 or more as a gift.
= | give the Deluxe Mini as a thank-you for
allowing me to share the Mary Kay opportunity.
= | hold drawings at parties for a gift set of travel-
size Mary Kay® products.
= | use samples (lip glosses, lipsticks and eye
colors), along with candy and my Mary Kay®

business card in a cello bag, as a “warm
chatter” gift when | meet someone new.
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It's fall and game time. Show your love
for Mary Kay while you root for your
favorite team!

Business
Mary Kay® Game Day Chair, $45 Basics
This black chair sports the Mary Kay*® logo Remember, -
and features a cup holder, an armrest cooler to M {'\X?KGE}HHECHDHS
keep samples cool, plus a mesh bag to keep AR V KAy' IS your source for

basic business
needs, such as:

copies of The Look and order forms handy.

The Classic
Beauty
Coat, $49

You can also
check out the
Designer Beauty
Coat option on
MKConnections®.

Business
Cards
(prices
vary)

Blanket, $25
This snuggly fleece
blanket will keep you
warm while you

sit in the stands

and spread the

word about your
Mary Kay business.
Machine washable.
50" x 60"

Find all of this and more
when you visit MKConnections® Rolling

: Tote, $75
on Mary Kay InTouch®.

applause 21 bUSi“ESSBASICS
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YOUHAVE THE
POWER TO MAKE
YOUR DREAMS
COME TRUE.
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September Bracelet

et It Be Me.

Earn this bracelet when you place a $600 or more
wholesale Section 1 order* in September! See Page 3
for ideas to help you reach your sales goal!

Earn an exclusive bracelet each month!

MNow through June 30, 2017, you can earn a designer-inspired bracelet featuring

a different inspirational Mary Kay Ash guote each month. Collect all 12! You'll receive
your bracelet inside your qualifying order.

Mary Kay Math

How do you get $600 or more in wholesale sales per month?

Let's break it down.

gww | HOLD 3
PARTIES

a week and sell $100 retail
at each party:

a3 parties

X $100 retail

$300 retail

$300 retail
X 4 weeks
$1,200 retail ($600 wholesale)

Now’s your chance to Embrace Your Dreams!
Learn more on Mary Kay InTouch®!

“One bracelet per Independent Beauty Consultant while supplies last. Eligibility is based on the Company

receiving and accepting a wholesale Section 1 order of $600 or more during the contest month.

©2016 Mary Kay Inc. WN450612 / PRINTED IN U.S.A.
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AYS 9/sc (M) Lifetime.
ork It!

Millions tune in each week and see Mary Kay as the Official
Beauty Sponsor of Project Runway® Season 15. Take advantage
of the exposure! Consider hosting a color party around the show. Your

customers can go from basic to beautiful in 30 minutes! You'll find
party tools such as a customizable invite on Mary Kay InTouch®!

Glow On.

The #GlowAndTell challenge can help

you sell skin care! Try this fun, 21-day
challenge with your new customers and

? LIVE YOUR
' DREAM.
IT’S YOUR
YEAR!

How do you make your

MARY KAY
DREAMS
COME
TRUE?

Share fun pics using
#mymklife!

those not using skin care, and see how

it can increase your sales. Liven your
parties with the fun party kit. Get it on
Mary Kay InTouch®.

Be Delighted!

The holiday special edition of The Look, packed
with products and gift ideas, is a great way to get your
customers excited and ready to spend! You can order
extra copies on Mary Kay InTouch®. $3.50 pk./10

Reach a $600 wholesale order this
month, and earn the Embrace Your

Dreams bracelet. Also, learn more
about TimeWise Repair® and how to sell.

pages 2-3

Bundie Up.

Check these easy-to-sell gift
bundles, and get organized with
a handy holiday countdown.

pages 4-5

Independent Future Executive Senior
Sales Director Belle Martin overcame big
obstacles to create the life of her dreams.

pages 6-7

Help your customers refresh with
a runway-inspired look. Plus,
check these color gift bundles

to pamper your customers and
help maximize your sales.
pages 14-15

As a Star Consultant, you can eam
fabulous prizes by focusing on the
business basics: book, sell and

team-build. Keep your eye on the
prize and make a plan!

page 16

One great way to enhance your
one-on-one customer service Is a
Mary Kay® Personal Web Site.

It lets your customers shop 24/7.
You can wake up to sales, and who
doesn’t like that?

page 17

Uncover your dreams as you work
your Mary Kay business and build

your team. Plus, get team-building
fips you can use now!

pages 18-19

Mary Kay® product samples are small,
but mighty. Two Independent Sales
Directors show you how to use samples
fo increase your sales.

page 20

MKConnections® has great merchan-
dise to help you promote your business
and keep the Mary Kay brand front and
center. See what's new!

page 21

Earn this month's Embrace Your
Dreams bracelet. Get the details.
back cover

Applause® Magazine Team: EDITOR-IN-CHIEF: LISA BOWER MANAGING EDITOR: ALESIA RITENOUR EDITORS: MEGHAN RAYBURN, ANUMITA GHOSH ART DIRECTOR: LIZ LEDESMA ACCOUNT MANAGERS: NICOLE WILLIAMS, MICHELLE
SWANCY SENIOR EDITORS: ROCHELLE WARE, JUANITA ALVAREZ-HERNANDEZ SPANISH MANAGING EDITOR: MARGARITA HERNANDEZ CONTRERAS SENIOR CORRESPONDENT: LINDSEY LANDY ART PRODUCER: SHARILYN GETZ SENIOR
PRINT PRODUCER: JAN STEEL PRINT PRODUCERS: KIM RIND, ANITA TRENT CONSULTANT COMMUNICATIONS ASSISTANT: LIZ ESCALANTE SENIOR GRAPHIC DESIGN/PRODUCTION ARTISTS: RENEE PEISER, PATTI CASAMASSIMA SENIOR
PREPRESS ARTIST: RICHARD HUDSON SENIOR PROOFREADERS: PEGGY MEADOR, KIM ROLLINGS

Lifetime® is a registered trademark of Lifetime Entertainment Services, LLC.  Project Rumway® is a registered trademark of Fashion Cents LLC.
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Find detailed product
information, along with
selling tools and tips,
on Mary Kay InTouch®,

Just the FACTS

WHAT: Scientifically
innovative five-step
skin care regimen

that fights the reasons
signs of advanced skin

aging appear.

WHY: Helps you
attract new customers
and meet your

current customers’
sophisticated needs.

WHO’S YOUR CUSTOMER:
1. Women with advanced signs of aging based on
= Sun exposure
= How well they've cared for their skin and
protected it from environmental stressors
= Chronological age
. Women who want a premium skin care regimen
and whose skin can benefit from the regimen
. Women who want advanced age-fighting
products and aréailling to invest in their skin

It's im‘iortant to knowWEhatthe benefits of using
TimeWise Repair® mz 48 dramatic if your
customer’s skin is not § anced signs
of aging.

ater drug product

A

TimeWise Repair® Volu-Firm® Set

Set includes: Foaming Cleanser, Lifting Serum,
Day Cream Sunscreen Broad Spectrum SPF 30,*
Night Treatment With Retinol, Eye Renewal Cream
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Mary Kay is proud to share that the TimelWise Repair® Set and the TimeWise Repair® Volu-Fi® Deep
Wrinkle Filler have earned the Good Housekeeping Seal.

Real RESULTS

The TimeWise Repair® Volu-Firm® Set underwent the most
comprehensive consumer and clinical testing of any new
Mary Kay® product to date. More than 65 clinical, consumer
and safety studies were conducted involving more than
3,000 panelists. Here's what we found:

) Less noticeable deep lines and wrinkles.
Skin looked lifted.

) Less undereye puffiness.
oKin looked more even toned.

significant improverment in overall appearance.

“Results based on a 12-week independent clinical study. The percentages reflect those who showed improvement.
Al prices are suggested retail.
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SKIN CARE PARTIES.

2

SALES.

3

Why Focus on
$600 OR MORE?

It's the special number that can help you on your road
map for the Year of Your Dreams. Each month you
place a $600 wholesale Section 1 order, you earn a
beautiful Embrace Your Dreams bracelet featuring an
inspirational Mary Kay Ash quote. (See back cover.)

It's been shown that those who consistently sell enough
products each month to equal $600 wholesale or more
and strive to add team members, can move more quickly
toward their goals. $600+ seems to be the magic number
that unlocks the door to a solid customer base, more
bookings and earning potential, and bigger and better
rewards. You can do it!

Your Customers’

COMPLEXION DREAM TEAM &

When combined, these products can lift
away the years. Sell FOUR this month, and
you can earn the Let It Be Me bracelet.
Embrace Your Dreams!

APPLICATION ORDER

DAY NIGHT
1. Volu-Firm® Foaming Cleanser 1. Volu-Firm® Foaming Cleanser
2. Volu-Firm® Lifting Serum 2. limeWise Repair® Revealing

3. Volu-Fill® Deep Wrinkle Filler Radiance™ Facial Peel

4. Volu-Firm® Day Cream 3. Volu-Firm® Lifting Serum
Sunscreen Broad Spectrum 4. Volu-Fiff® Deep Wrinkle Filler
SPF 30" . Volu-Firm® Night Treatment

5. Volu-Firm® Eye Renewal Cream With Retinol

6. Volu-Firm® Eye Renewal Cream

Independent
Sales Director
Tammy
Steele
University
Place, Wash.

600+ Orders

TAMMY’S TIPS
TO GET THERE WITH SKIN CARE

At Parties

1. GALL your current TimeWise Repair® customers and offer an incentive to hold
a skin care party with their best girlfriends. If three out of five guests buy the set,
holding two parties can get a $600 wholesale order for the month.

2. DEMONSTRATE. For new customers or those customers not using a skin care
regimen, share Timelise Repair® or any Mary Kay® skin care regimen best suited for
their skin, and let them experience the results. Chances are, they will want to buy.

3. FOLLOW UPR 2+2+2. Two days, two weeks, two months. Check their progress. Do
this consistently, and reorders can skyrocket with loyal customers who know you care.

Set a Goal.

Book appointments to sustain that goal. Track your progress.

As a new Independent Beauty Consultant, Tammy used the Weekly Accomplishment

Sheet to track sales. Today, she uses a notebook with three sections:

1. BOOKING LEADS. Tammy keeps names/contact information to follow up.

2. WEEKLY SALES GOAL. She puts her weekly goal at the top, tracks her sales
and makes sure they match to stay on track.

3. TEAM-BUILDING PROSPECTS. She keeps names/contact information/
next steps.

Warm Chatter

Tammy's favorite way to get new customers and make women feel special is to offer
“facials in a bag"” — small cello bags with skin care samples or Deluxe Minis. She includes
directions for an uffimate facial and her Mary Kay® business card!

When she’s running errands, she says, “Hi, here’s a gift for you! Thank you for giving me
great service. Today | want to honor you with a pampering gift.”
She encourages two-way conversations, which help her get bookings and sell. She

asks, “May | follow up with you in 48 hours to get your opinion? If you agree, you can
receive a special treat with your first purchase.”

e A e

TimeWise Repair® TimeWise Repair® TimeWise Repair®
Volu-Firm® Set, $205 Revealing Radiance™ Volu-Fill* Deep
Set includes: Foaming Cleanser, Facial Peel, $65 Wrinkle Filler, $45
Lifting Serum, Day Cream Use twice weekly in the Gives deep wrinkles
Sunscreen Broad Spectrum evening. Allow three days extra attention. Visibly
SPE 30.* Night Treatment With between applications. plumps their appearance

Retinol, Eye Renewal Cream in problem areas.

*Over-the-counter drug product
All prices are suggested retail. “One bracelet per independent Beauty Consultant while supplies last. Eligibility is
based on the Company receiving and accepting a wholesale Section 1 order of $600 or more during the contest month.
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Unwrap
ales!

Skin care gift
bundlest make
shopping easy
and selling
easier!

AWV AAVW

AWV AMVYW

Soft Touches Bundle, $54

Part No. 10-080377

= Mary Kay® Intense Moisturizing Cream

= [imeWise® Moisture Renewing Gel Mask

Christmas Miracle, $127

Part No. 10-089247 n/o
Part No. 10-089246 c/o

s TimeWise® You can display gift bundles using baskets
Miracle Set® or festive wrap you can find at craft stores.
= JimeWise®

Firming Eye Cream

The Look: e

holiday special edition of

The Look begins mailing ' Gift BB.QS: Mary Kay
Oct. 5. If you enrolled cello bags and ribbon make
your customers to receive [ L bundies more festive and
it via the Preferred ' fun! Prices start at $12!
Customer Program®, you'll want to follow up and see how today through

you can help them find perfect gifts for everyone on their MKConnections® on

lists. You also can order extra copies on Mary Kay Inlouch®, Mary Kay InTouch®.
$3.50/pk. 10. Want to learn how to enroll your customers in

the Preferred Customer Program™ for the next issue of The

Look? Find details and deadlines on Mary Kay InTouch®.
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For the Guys:

A. MKMen® Dynamic Duo, $50
Part No. 10-080381
= Advanced Eye Cream

= Advanced Facial Hydrator Sunscreen
Broad Spectrum SPF 30

B. MKMen® Skin Care Regimen
Bundle, $78
Part No. 10-093886

Advanced Facial Hydrator
Sunscreen Broad Spectrum SPF 30

Advanced Eye Cream
Daily Facial Wash
Shave Foam

a registered trademark of Facebook, Inc.  TOver-the-counter drug product

® tn-nnnnt/

All prices are suggested retail.
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Independent Future
Executive Senior Sales
Director Belle Martin
Fayetteville, N.C.

Money Matters
Independent Sales
Directors: Take control of
your financial destiny. Visit
Mary Kay InTouch® for Belle's
video on Wealth Health.

Pay It Forward.
Remember that October is
both Domestic Violence and
Breast Cancer Awareness
Month. A great time to
partner with The Mary Kay
Foundation® to help others in
need. Find out what you can
do at marykayfoundation.org.

THE MARY KAY
FOUNDATION

6 applause october 2016

One Goal at a Time

Independent Future Executive

Senior Sales Director Belle Martin
Shares Her WHY

and Her Success.

Before Mary Kay, Belle Martin of Fayetteville, N.C., was an
educator. “l was introduced to Mary Kay at a skin care class and fell in love with
the products,” says Belle. | was happy supporting my Independent Beauty
Consultant by hosting parties, then she shared the Mary Kay opportunity and

the business plan. | was impressed. She invited me to a success event, and
| was sold.”

In 1993, Belle attended her first Seminar and met Mary Kay Ash. She had
been an Independent Beauty Consultant for a little over a year. “Mary Kay told
me | could have it all, and | really took that to heart. | came home from Seminar
motivated, but | knew that in order to make real changes in my life, | had to
leave an abusive situation at home. So, with my two children in the front seat
of our old Pontiac®, our clothes in the back, my Mary Kay inventory in the trunk
and $1,000 in my pocket, we set off for a new life in Fayetteville, N.C."

Belle found a furnished trailer, took a job at a day care and started working
her Mary Kay business. "My daughter was skeptical. | assured her that even
though we didn't have much at that moment, we would some day. And

| promised things would get better. | developed a broad customer base by
networking with the women at the day care.”

Pontiac® is a registered trademark of General Motors LLC.




Movie Motivator

Belle shared her sales goal with her children:
sell $1,000 in products, and when she
reached that goal, they'd go to a movie.
This made her accountable to her kids and
taught them valuable lessons. *| wanted
them to see me set a goal and reach it. If

| had more than $1,000 in sales one week,

| would put the extra away for emergencies,”
she says. “Of course, there were weeks
when all of my appointments canceled,

but | would just get on the phone and start
making calls and booking appointments.

| kept iInventory available because | knew
having the right products on hand for my
best customers was key."

It only took a few months for Belle to move
out of the trailer and into an apartment
where she and her children lived for almost
three years. All the while, Belle kept her day
care job and held skin care classes, sold
products and built her team.

In February 1996, Belle set her sights on
earning the use of a Mary Kay Career Car.

“I missed my initial goal, but managed to
qualify the following quarter,” she says.

“In June 1996, | earned the use of my first
Mary Kay Career Car. | was driving a brand-

new, beautiful car, and it felt great. | became
an Independent Sales Director in December
1996, and we moved into a rental house the
next month.”

Over the next three years, Belle paid off long-
standing credit card debt and worked on her
credit scores in the hope of qualifying for a
home loan. I knew the way to pay off the
debt was to set a goal to be in the National
Court of Sales, so | did. | paid $1,000 per
month to pay off the credit card and now that
| am debt-free, | invest my money.”

In 2000, Belle purchased a home and quit
her day care job. "l was ready to commit to
building Mary Kay leaders and enriching lives.”

Sharing the Dream

“When you build your team, you work your
Mary Kay business full circle: book appoint-
ments, sell products and share the opportu-
nity. If they're not interested, they may know
someone who might be. Don't be afraid to
offer the opportunity out of fear of rejection.
Instead, know that when you share, you're
blessing someone with the knowledge to
learn more about a worthwhile opportunity.”

Candid Comments...
ON TAKING ACTION: “The scariest part of my financial situation wasn't that my income

about living the life we deserved.”

my customers.”

was low or that | was in debt. It was what would happen if | did not take action. It would mean
that I'd be giving up on my dreams and the dreams of my children. That's when | got serious

ON TEAM-BUILDING: “If you are afraid to offer the opportunity out of a fear of rejection,
think about it this way: when you're sharing, you're blessing someone with the knowledge to
learn more about this wonderful opportunity.”

ON INVENTORY": “| keep inventory on hand because | want to have the right products for

applause [ M YWh

Living Her Dream

It's been 24 years since Belle signed her
Independent Beauty Consultant Agreement.
“Looking back, the scariest part of my
financial situation wasn't that my income
was low or that | was in debt. It was what
would happen if | did not take action.

That's when | got serious about living the
life my family deserved.”

Belle has sent her two children and nephew
to private school and college. She also

paid for her daughter's wedding. "l look
forward to debuting one day as an Inde-
pendent National Sales Director,” Belle says.
“One of my biggest rewards is that my

kids have learned from my journey. They
value hard work and discipline, and are
financially responsible.”

“l learned everything | needed to know by
going to Company events and listening to
those who were already successiul in this
business, including my Independent
Senior Sales Director Ann Nivens Brown
and my Independent Executive National
Sales Director Emeritus, the late Rosa
Jackson. | will be forever grateful to my
recruiter for sharing the opportunity with me
because she truly changed my life.”



